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ESTABLISHED 1975

Please remember that when it comes to seeking truly
independent financial advice, especially in the middle
of a national public health crisis, the only qualification
that matters is reputation: reputation: reputation.

EXPERIENCE

Please feel free to check out ours inside.

45 YEARS
YOU CAN RELY ON

Déjà vu and the current pandemic. Or why
we believe that you shouldn’t worry unduly.
Even when you have been in business as long
as we have (since 1975) it still amazes us that
at the first sign of any global crisis event the
media then immediately announce the
impending arrival of yet another financial
armageddon. They continue to do so regularly
and almost always without any research or
reference to history to try to put the financial
impact of any such event into context.

But, of course, we all know that only bad news sells.
This year it is Covid 19, Brexit and Trump that are apparently
fuelling our next financial downfall but guess when we wrote
this article in the Scotsman newspaper?
“The fact that you’re reading this means that the world wasn’t
sucked into a black hole on Wednesday thanks to some devilish
machine dreamt up by a group of mad scientists….
One problem follows another with sickening repetition. If inflation
does not get us the credit crunch will. Things were so bad experts
reckoned Gold was the answer….
When oil was rising it was proof, we were confidently informed, that
recession was a certainty. Now that it’s fallen sharply it’s further
proof we’re heading for- Yes, you’ve guessed it - a recession. Mmm.
In the good old days, all we had to worry about was the USSR,
with its Communism, big bombs, and funny marching soldiers.
Take that threat away and it has been replaced by scores of
others, presumably to keep us anxious and nervous.
Here are some you may remember. Sarin, anthrax, nukes, shoe
bombs, E coli, Asian flu, bird flu, pesticides, SARS, Y2K, asbestos,
mercury, lead, oil shortages, money supply, trade deficits, fiscal
deficits, inflation, stagflation, hurricanes, tsunamis, asteroids,
volcanoes, mad cows, global warming, the ozone layer, 3 stem-cells,
identity theft, tobacco, binge drinking, food shortages, China,
North Korea, Iraq, Al Qaeda, and Osama Bin Laden. And that is
just a few.

Alan Steel: Chairman and founder
of Alan Steel Asset Management

And right now, the vast majority are as pessimistic as they were
early in 2003. I know this is not easy, but at times like this it pays
to remember that we made it through all the other times, and
we’ll make it through this one too”
Seem familiar? Sound like now, but without any mention of
Covid 19, Brexit or Trump?
No, the above article was written by Alan Steel in the Scotsman on
the 13th of September 2008. When the Great Financial Crisis
occurred and the world financial system was predicted to collapse
and rampant inflation was a certainty, according to pessimists
in the financial media.
Of course, it never happened.
The moral of the story is that It really would be well worth media
commentators taking the time to look back first before
automatically preaching future financial doom and gloom,
something they all seem to do when every new global
emergency rears its ugly head... as it does regularly.
Fear is never a great investor. Our 45 years’ experience of
investment management through countless global crises has
certainly taught us that. Covid 19 is the not the financial
Armageddon that many of them have forecast.

“I will tell you how to become rich. Close the
doors. Be fearful when others are greedy,
be greedy when others are fearful”.
Warren Buffet, arguably the world’s most successful private investor.

Stock market investors over in North America are just as worried as
you. Funny thing is they always worry the most when good news is
around the corner... Pessimistic investor sentiment is a further clue.
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Our website www.alansteel.com will help fully explain what we can
do for you in terms of boosting your pension, reducing your tax bills
and growing and protecting your invested wealth. But as you are
reading this now, we assume that during this global pandemic you
are currently searching for a financial adviser that you can trust to
guide you through it.

That is how we can help you too.
Back in 1975 no one knew who to trust with their finances. Financial
product literature could have been written in Swahili for all the
good it was to most folks. And yet despite this confusion they knew
they had to do something to plan for their future. Retirement for my
peers then was a long way off but too many had vividly seen how
their parents and grandparents struggled in retirement.

It almost takes me back to my original motivation for founding
Alan Steel Asset Management all those years ago back in 1975.
Like then many people today are now totally confused. The constant
gloom in the daily news is clouding so many other important
issues and decisions.

They wanted better. And they deserved better.
So, in 1975 I set out to help them. I set up my own independent
financial adviser business in my hometown of Linlithgow.
And in this, our 45 sapphire anniversary year, we are still there,
and we certainly plan to be there for many more years to come.
Today we employ over 40 staff and manage client monies in
excess of £1.25Bn.

We probably invest more annually in external economic and global
investment research than any other Scottish financial adviser firm.
And overall, this investment has paid off handsomely for our clients
over the years and that success has also been recognised by the
industry in several UK investment awards (see page 13).

You need someone to help you take the right steps now to turn
the invisible into the visible. Someone to cut through all the
current gloom to help you set achievable financial goals that will
be designed to provide you with your dream of financial
independence in your retirement. A dream that can still be achieved
irrespective of how many more financial Armageddon’s that the
financial media will almost certainly incorrectly forecast.
Goals that will help you create, grow, and protect wealth for
you and your family.
And for future generations.
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that I was aiming to build a financial adviser business that was going
to be different... one with a unique corporate DNA of Knowledge,
Integrity, Innovation, Fairness and Fun (Read it below!).
John D Rockefeller once wrote “The most important thing for a
young man is to establish a credit, a reputation, character….”.
I was 28 when I founded Alan Steel Asset management and that
quote inspired me. It still drives me as much today as it does
all my staff.

I wrote earlier that the “acid test“ for you now in successfully
choosing the right financial adviser is for you to forensically
review the reputation of that business.

Warren Buffet also said “It takes 20 years to build a reputation and
five minutes to ruin it. If you think about that you’ll do things
differently.”

This leaflet is our “acid test “ if you like. From UK financial press
commentary to testimonials from many of our clients (who
have been more than happy to have them reproduced here)
and to extracts from our in-house publications, we invite
you to check out our reputation now.

It has taken 45 years to build our reputation. And once you have
had an opportunity to delve further into this little booklet I hope
that you would agree that we do indeed do “things differently”.

Another great sage adviser of mine... my Grannie McKay... sadly
passed away the year before I launched the business. But I just know
what her advice would have been to me if I had been able to tell her
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To find out what others say about it.

I hope you enjoy the read and whatever decision you choose
to make... please make it soon as financial goals become
much smaller targets to hit the longer you leave them.
Alan Steel
Chairman and Founder of Alan Steel Asset Management

“History tells us that when all the experts are agreed, it’s time
to take a different view. It tells us to be afraid when things
look too good and to be optimistic when things look too bad.”
Alan Steel February 2009, Letter from Linlithgow

“You will often hear that the life expectancy of a 60-year-old man
is a further 18.6 years, which isn’t a very useful way to look at it.
But if you say that he has at least a 50:50 chance of living beyond
78-and-a-bit, he might start to look at his financial plans differently.
If you remind him that he has an almost 50% chance of living to
80, and if he’s married to a woman five years younger, you explain
that she has a 50% chance of outliving him by more than 15 years,
he might again alter his thinking. Nobody, when questioned with
their partner sitting next to them, will say that they don’t care
what happens after they’re dead.”
Ian Cowie quoting Alan Steel, Sunday Times, October 2019

“My 86-year-old Auntie, who’s been ensconced in darkest British
Columbia for over 60 years says if it wasn’t for her TV news, she
wouldn’t have anything to worry about.”
Alan Steel, Daily Business, September 2019

“A wise man I once knew, when informed that at least 50% of
savers hadn’t a clue how to invest properly, said that the problem
was that 50% didn’t know what 50% was.”
Alan Steel, Adviser Lounge, May 2019

“Being a lover of red wines AND bargains, I spied in my local Tesco a
real bargain... a lovely Malbec at 50% off. So, I reached for two. The
wee woman by my side nudged me and said “here’s a better
bargain, son... Buy One, Get One Free”. And I replied, “that’s just the
same, 50% off each.” “No son” she replied with more than a hint of
disdain. “THAT’S 100% off.” Clearly fighting a battle, I could not
win, I said I preferred Malbec and left.”
Alan Steel, Adviser Lounge, May 2019

“So, a big thank you to Alan Steel who back in the early 1990s sat
down with my parents (over a glass or two of Rioja) and helped
convert their private pension into lifetime income. Not for just one
life but two. If ever there was an advert for taking advice when
retiring and converting a pension fund into lifetime income, and to
demonstrate the better side of annuities, you have just read it.”
Jeff Prestridge, Personal Finance editor, The Mail on Sunday,
June 2017

“The 24-hour news cycle can present hazards for investors. We live
in an age of information overload and knowledge deficiency. How
many times per day do you think Warren Buffett, one of the world’s
most successful investors, looks at his smartphone? I would be
amazed if he has any hand-held device apart from his regular
cherry Coke.“
Alan Steel, The Sunday Times, March 2018

“As for the rising popularity of passive or ‘tracker’ funds, well, most
trackers follow indices, such as the FTSE 100, whose constituent
companies are chosen by their size. That means money is flooding
into the biggest shares, which have already grown the most, while
cash is being withdrawn from out-of-favour sectors, such as income
or value shares. Unfortunately, buying high and selling low is
opposite to the usual way to make money. No wonder passive
investment strategies are sometimes likened to driving a car by only
looking in the rear-view mirror.”
Ian Cowie quoting Alan Steel, The Sunday Times, August 2018
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5 GOLDEN
INVESTMENT
RULES
I’m so old that when I started as a financial adviser
back in January 1973, Long John Silver had two legs
and an egg on his shoulder. But I have learned a few
things in that time. Here are some thoughts:

01
Do not invest in anything
where the risks are written
in small print you have
difficulty reading.
05
Talk to an adviser who
your friends have been with
for years and, they would
use them again if they had
the chance to start over.

02
If someone phones you
with a financial offer
of any description put
the phone down.

04
03
If you do what
Be suspicious when
everybody else is
headlines announce that
doing, you will end
“most investors” are
up like everybody else.
“buying this or
With not enough.
selling that.”

Alan Steel, Daily Business, November 2019
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“Alan Steel has written a fascinating piece on why mavericks
can make a great deal of money by always betting against the
masses. Buy cheap while no one else is, and sell high when
the herd is piling in. He’s right, of course.”
Teresa Hunter, Sunday Herald, September 2003

“Alan Steel’s verdict on actuaries? ‘These people are not
capable of running a business. And I do not know one insurance
company that is good at managing money.”
Lesley Campbell, Scotland on Sunday, August 2003

“Supporting most bears is a lot of bull.“
Alan Steel, The Scotsman, July 2003

“Those of my generation will fondly remember the word
“flobalobalob” from Bill and Ben the Flowerpot Men, who had a
special language understood only by a friendly flower and a
presenter who fortunately translated into English. Today there
are lots of examples of special languages shared only by those
in the know. Pensions is an obvious example where industry
jargon serves to confuse the buyer.”
Alan Steel, The Herald, May 1999

“A man in his car with his family in Ireland was searching for their
holiday destination stopped to ask a farmhand how to get there.
“Well” said the local “you stay on this road for quite a few miles, and
then a mile and a half before a humpback bridge you take a left
turn.” Thanking him they drove off, only to discover that they would
have to go to the bridge first before they knew what road it was,
they should have turned off on. In life you have to give thought on
how to ask the right questions so that you get the right answers.”
Alan Steel, The Herald, April 1999

“Scaremongering is a major problem because it frightens people
into doing nothing. They stuff all their money into bank or building
society deposit funds – but that could turn out to be the biggest
scandal of the lot because they lose out on valuable investment
growth. Banks only sell their own products. That is not advice.
That’s salesmanship.”
Liz Dolan quoting Alan Steel, The Sunday Telegraph,
January 1999

“The bulk of people who unlock pensions will be making a very bad
decision. They appeal to people in their 50s, often with little
understanding of pensions, and often in financial trouble.
This is not the time for them to confront a smart salesman.”
Richard Dyson quoting Alan Steel, Financial Mail on Sunday,
November 2003

1. “Treat others as you’d want to be treated, learn something new
every day, be honest, work hard, keep smiling and never forget
where you came from.”
Alan Steel, The Herald, August 2016
2. “Always spend less than you earn, save what’s left and keep
something back for a rainy day. Simples.”
Alan Steel, Daily Business, September 2016
3. “When I was in my 20s back in the late 1960s / early 1970s it was
not easy, what with much higher basic income taxes ravaging
your wages. And it was not a bundle of laughs for borrowers
back then either with interest rates high and volatile. Like
those on a Viagra and prune juice diet you did not know
if you were coming or going.”
Alan Steel, Daily Business, September 2016

“We are in tune with what the customer really wants; they want
someone they can trust, someone that cares about them more
than they care about themselves, who is knowledgeable,
innovative, fair, and can make them laugh.”
Alan Steel Professional adviser top 20 Fastest growing IFA’s, March 2006

“Virtually all mis-selling – pensions, endowments, precipice
bonds and so on – is blamed simply on rogue salesmen. Even
Independent Financial Advisers (IFAs) are blamed, but never
regulators. Nor banks, building societies and insurance companies.
What a pity. Because almost every day we are approached by new
clients unhappy with their existing investments. They complain of
poor performance, lack of service, confusion and swingeing
penalties still being applied if they try to get rid of unsuccessful
investments bought five or six years ago.”
Alan Steel, The Scotsman, March 2006

“I’ve got some advice for you, especially if you’ve managed to
amass dosh in your bank account. Do not go in. Stay outside.
Cash machines cannot talk to you. They cannot sell you
anything. They can’t pass you on to so-called financial advisers
ready to swap your indifferent savings account for inflexible,
inappropriate, expensive investment products.”
Alan Steel, The Scotsman, July 2006
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“Alan and my paths first crossed in the late 1960s at Edinburgh
University when, in the University Union the price of a pint of
Special was 1/10d and bridie, beans and chips set you back
2/10d (change out of 25p). What a healthy life we led.

“The following testimonial was written by my father a few years
before his death in December 2018… “

Who would have thought that 50 odd years later, Alan and his
bunch of sisters and brothers (for a family is how Alison and I see
ASAM) would be playing such an important role in our lives? Since
1982 they have looked after our interests in a hugely professional
and highly successful fashion.

“I always say that apart from the day I met the girl who became my
wife, the luckiest day of my life was the day I was introduced to Alan
Steel and that was over 30 years ago. Now that my wife and I are the
wrong side of 90 the great advice from ASAM, initially on
investment growth and then on income, gives us a quality in
retirement many dream of but few manage. I can’t recommend
them highly enough.”

BUT it is more than that. They care. They show interest and
consideration. Who would have thought that a visit to their office or
a phone conversation with one or other of the company could be so
enjoyable, if laced with a bit of irreverence or contrarianism? Who
would have thought that one could look forward to meeting one’s
IFA knowing that not only will you be met with consummate
professionalism, but that you will have fun?”

“Further to my father’s statement I think the fact that my wife and I
are now clients, as are my daughters and my 4-year-old grandson,
speaks volumes for the confidence and faith we have in ASAM.
The nuts and bolts of ASAM are professionalism, trust, and
pragmatism. Clients are kept well-informed and advice is always
readily accessible. It is reassuring to know that our financial
future is in good hands.”

“Almost 20 years ago while living in London my husband and I were
seeking an IFA who was experienced in pensions, investment and
tax planning. We needed someone who we felt we could trust and
feel comfortable with and could advise us over the long haul no
matter what life threw at us.

“Alan Steel is a reliable source of well-informed and carefullyconsidered independent financial advice who it has been a pleasure
to do business with over the last quarter century or so. We do not
always agree-because two views make a market- but it is always
beneficial and thought-provoking to have his shrewd analysis.
No wonder I call him the Sage of Linlithgow!”
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We heard Alan speak at a Money Conference in London and both
felt that he hit the right chords despite the fact his business was
based in Scotland. So we met up with Alan and over several bottles
of wine and much discussion also about pop music we decided to
appoint ASAM. We never regretted our decision. Their advice has
always been considered, independent and impeccable which seems
to be quite unusual in the world of investment.

When my husband died, ASAM jumped to the rescue and helped
me sort out my financial affairs, and over the years Alan, his
colleague Steve and the team have become more than advisors.
We have become great friends and we have fun together.
A perfect combination.”

There is a close analogy between designing a water tower as a longterm home and a watertight long-term financial plan. And after all
these years we can sit back and enjoy the view. These strategies
have served us well. The shared Riojas, good food, great friendship
and loads of fun over the years are wonderful added bonuses.”

“We have been with Alan and his team since the Summer of 1988.
Trusting ASAM has been one of the best investment decisions we
have ever made. The combined knowledge, insights and advice
have proven invaluable over the last 32 years.

“Alan Steel Asset Management are steeped in integrity, common
sense, and years of consistently excellent advice on the sometimesturbulent world of personal finance. They blend sound, long term
thinking of a Warren Buffett whilst trying to identify the next
opportunities for growth. I have been a client for nearly 20 years
and trust them with my family’s financial future.”

The very DNA of ASAM is quite unique. It is focussed on innovation
and new thinking, the acid test being – it delivers results. On a
lighter note we also enjoy the regular communications such as
Letter from Linlithgow, which is topical, thought provoking and
always brings a smile to your face.”

“Way back in the 1990s I was sitting with a glass of wine talking to a
neighbour, Jim Dow, sadly no longer with us. Jim was the Business
Editor for The Scotsman at the time. At one time we moved on from
talking about rugby to money when out of the blue Jim piped up
‘you should try ASAM’. Confused, I asked him what ASSAM tea had
to do with it? No, he said, I mean ASAM- Alan Steel Asset
Management.
Soon afterwards I was at a BBQ party locally and by chance found
myself talking to a friend of the hosts who turned out to be called
Alan Steel, the man behind ASAM. And shortly afterwards Susan and
I became clients. Now while I did not know much about investment
etc, as an architect I do know a fair bit about construction. So when
renovating a dilapidated 120 ft water tower I assimilated the build
process to a sound financial strategy, i.e. a rock solid foundation, a
structurally sound frame, a roof to protect against unforeseen
storms and an attractive exterior offering good future returns on
your outlay.

”I find Alan Steel Asset Management really helpful when it comes to
helping me build wealth for the days when I want to ease up. They
talk a language I can easily understand, and I trust them.”

“I am regularly asked what the secret to success is. Well in my own
world it’s having teammates with ability and intelligence, but more
importantly those who can be trusted in times of crisis and who
stick together. And that is what you want too from your financial
advisers. This is what I have at Alan Steel Asset Management.
I am surrounded by trusted teammates and a leader with vision
and pride in his job. Now because of my connection with them
over the last 20 years I make decisions I want to make, rather
than have to make.”
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“I think for me personally the benefit is that I am treated as an
important individual, my emails/phone calls are always answered
and that everyone in the company treats me like I matter. I could
mention Colin - and it goes without saying that he is superb - but so
too are the backup staff like Nicola who never leaves me in any
doubt that I am ASAM’s most important client.”

in 2009. On those occasions ASAM brought a wealth of evidence
to remind us that investment is a cycle... and that cycles turn.
Those who followed their advice at those critical periods back
then would have done exceptionally well. That alone puts them
among the top Independent Financial Advisers in the UK.”

“As an investor in high-growth companies, I place great emphasis on
the professionalism, trustworthiness and integrity of the people we
are backing. I have adopted the same approach when it comes to
seeking investment advice. Alan Steel Asset Management have
advised me and my firm on our own pensions and investments for
the last two decades. They have delivered consistently and have
always provided us with an exceptional quality of service.”

“As clients for some 35 years now we have found Alan Steel
and his team to be totally dependable.”

“The epitome of the trusted adviser... at all times trustworthy,
reliable, objective, passionate, and professional.”

”We were fortunate in the early 1980s to be introduced to Alan
and his team. When you consider the scams and conmen out
there, we have been grateful for their sound counsel and advice
that has given us a safe and prosperous retirement. We do not
hesitate to recommend them to friends and family.”

“I first met Alan in 1978 when he was appointed by my employer to
set up the Company’s DB Pension Plan. As a young engineer at the
time the thought of investing much needed income into a pension
was the last thing in my mind, however I followed Alan’s advice and
vision, and 40 odd years later all the targets that we set for
retirement have been achieved. Many thanks to Alan and all at
ASAM for their continued service over the years, provided with the
utmost professionalism and always with a sense of fun.”

”I’ve been a client of Alan and Steve and the team since 1998 and
continually sing their praises. In my opinion they’re Simply the Best.”

“Alan Steel and his team, top Independent Financial Advisers,
immersed in knowledge.”
“I first came across Alan’s financial guidance over 20 years ago when
working alongside the Personal Finance desk on The Sunday
Telegraph. He was a regular “first stop” for advice and guidance.
Since returning to Scotland 15 years ago I have come to value
greatly his market and investment commentary. He and his
specialists have given invaluable help to a series of Personal Finance
Editors. This was never more needed than at those periods when
the market looked at its most unappealing... late 2001 and again
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“Our family have had Alan and his team as our key financial advisers
since 1983, giving advice on Investments, Trusts and Pension
planning. They have looked after us through thick and thin. On a
personal note, on my husband’s death a couple of years back, he
and his team took over a lot of the heart-breaking paperwork
relating to my husband’s affairs, taking a huge weight off my

shoulders. I owe ASAM a huge debt of gratitude. They now handle
financial affairs for a third generation of our family and I know they
are all in a “Very Safe Pair Of Hands”... there is no doubt that because
of ASAM my income has grown considerably and that allows me to
lead a very comfortable life.”

“As a director involved with the international financial services
industry for 40 years, I became close to many Independent Financial
Advisers in the UK and overseas. So, I literally was spoiled for choice
when it came to appointing my own adviser. But the acid test always
comes when you are nearing retirement when the right advice is
crucial and potentially life changing. The question then was: who
could I trust most to look after me and my family for the rest of our
lives? The answer was easy, I chose Alan and his team at ASAM. In
my experience over all the years I’ve known the company, and since
becoming a client, their reputation for fairness, integrity and
knowledge is well earned and, in my experience, puts them head
and shoulders above their peers both in the UK and internationally.
I honestly can’t recommend them highly enough.”

“Being dissatisfied with other IFAs and reading Alan’s articles in the
national press persuaded us to invest with the best. Top rankings in
IFA of the Year are indicative of financial leader’s opinions of ASAM.
Distance is no barrier to sound advice. Since Alan’s elevation to
Chairman, Steven Forbes has ably continued with the ASAM
philosophy. Thank you to the whole team for financial security
for us and our family.”

“Thanks to you and your colleagues for your professional help in this
last year. Not surprisingly, the transition between full time work and
what lies ahead is fraught with uncertainties, not least long-term
finance and the commitments of a relatively young family. Your
matter of fact and professional contribution to making that
transition sound are much appreciated. There are few guarantees

in life but I know in turning to ASAM I will be guaranteed
pragmatism and good support. I hope this is a good year for
all of us and please send my regards and thanks to Nicola and
Lorraine for their sterling work behind the scenes.”

“Your service, individually and as a company, is superb and way
above anything we receive elsewhere (followed some way behind
by John Lewis). Thank you very much both for your advice and the
quality of all the correspondence we get, whether it is prefilled
forms, progress updates or even the “Informing you” emails.”

“It was a stroke of luck for us when (my husband) Murray read the
article on ASAM in the Telegraph! I was just thinking - of all the
problems in my life (mostly concerning the children!) it is such a
relief that I can rely on you guys totally as far as my finances are
concerned! You have always done a fantastic job for me and
I know you always will! Thank you all for your hard work.”

“I had recently retired and was moving from abroad to the South of
England. And I felt I needed professional help in managing our
significant savings. Fortunately, I stumbled across ASAM through
Alan’s amusing and insightful tweets. ASAM have tailored our
portfolio to meet our needs and risk parameters. Communication is
excellent. Distance is no object. They are highly responsive and
supportive. What a pity we didn’t find ASAM earlier in life.”

“Thanks for everything you have done for me in the past and I’m
confident you will continue to do in the future. At risk of constantly
repeating myself, I never stop thanking my lucky stars that I heard of
Alan Steel Asset Management - however many years ago it was! and that you and the girls have been taking care of me ever since.”
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THE NEXT STEP.
WHAT SHOULD
YOU DO NOW?

01506 842 365

www.alansteel.com

If you believe that we have passed the acid test and
that we have established that our reputation meets
all your requirements, then please let us help you
now set and then achieve your financial goals.
And please remember that we can also provide a sound
financial report to protect your business assets as well.
If you already retain an accountant and/or a solicitor, we are also
more than happy to chat to them on your behalf. We already do this
for many of our existing clients to make sure that all their
government tax breaks are being maximised.
Contact us
So please contact us today at www.alansteel.com or, if you prefer,
call us on 01506 842365 to register with us for an initial
consultation which is usually free of charge (and no obligation)
pandemic financial health check test.

He or she will then use this meeting to discuss how we can help you
fulfil your long term financial goals .This will be done in total
confidence and with a full financial health check of all your
investment risk concerns and personal tax situation including
any potential inheritance tax liability.
Should you then decide to become a client of Alan Steel Asset
Management you will then be given a full personal financial
report together with an illustration of all the costs and
charges associated with it.
We look forward to hearing from you.

One of our consultants will then contact you to arrange an
appointment either in the office or if you prefer (given current
restrictions) on Zoom in your home or office.

REPUTATION • REPUTATION • REPUTATION
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These awards are all judged independently and are made by the leading financial media in the UK.
We hope that these external awards provide yet further examples to you of how positively our overall
reputation is viewed by our industry.

ASAM: “A” list winner.

ASAM: UK top 5 independent financial adviser.
A POSITION WE ACHIEVED EVERY SINGLE YEAR (3) THAT WE ENTERED
THIS UK WIDE INDUSTRY COMPETITION.

ASAM: We have been judged as overall UK winners of this award on three separate occasions.
Indeed ASAM were not only the first Scottish based financial adviser to win this award but we were also the
first in the whole of the UK to win it three times.

ASAM: We achieved this lofty position a total of 10 times.
ASAM WAS AWARDED THIS RANKING IN 10 OUT OF THE 12 YEARS THAT WE ENTERED THIS UK WIDE
INDUSTRY COMPETITION.

OUR UNSUNG HEROES AND HEROINES
I have to mention our wonderful 40 staff without whom none of this would have
been possible .They have each looked after our clients for an average of 15 years.
Fourteen have been with me for over 20 years. They deserve their own separate
special awards just for putting up with me all that time!
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“Have you noticed that consensus includes the word con?”

“The Flat Earth Society has members all around the globe.”

“OCTOBER: This is one of the peculiarly dangerous months to
speculate in stocks. The others are July, January, September, April,
November, May, March, June, December, August and February.”

“There is some crazy part of the brain which simultaneously shows
us that every previous panic in the last 90 years was a buying
opportunity but the next one is to be greatly feared.”

“Nothing can take the place of persistence. Talent will not:
nothing is more common than unsuccessful men with great talent.
Genius will not: unrewarded genius is almost a proverb. Education
will not: the world is full of educated derelicts. Persistence
and determination alone are omnipotent.”

“The easy path is hard in the long run, and what’s hard in the short
run is the easy path in the long run”

“If you’re too open minded you’re in danger of your brains
falling out”

“Successful investing is hard work because it means disciplining
your mind to do the opposite of human nature. Buying during a
panic, selling during euphoria, and holding firm when you are
bored and crave action. Investing is 5% intellect and 95%
temperament. It takes strength. It takes courage.”

“For the first part of your life people tell you what you should do,
and for the second half they tell you what you should’ve done.”
“Audiatur et altera pars”. (Let both sides be fairly heard).”

“The seeker after truth does not put his faith in any consensus,
however venerable or widespread. Instead he questions what he
has learned of it, applying it to his hard-won scientific knowledge,
and he investigates, and checks, checks, and checks again.
The road to the truth is long and hard”

“There must be reason for all this inaction. Does it mean that
everything must change? Sometimes I am looking for perfection.
When I’m waiting on the waiting game.”

“You have to be willing to look like an idiot in the short run to
outperform in the long run. What ends as being better usually
starts off as being different.”

“No matter the setbacks you endure, hold firm to your core values.
Exceptional results are seeded in disappointment.”
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“There’s always more to everything than first meets the eye.”

“Logic will get you from A to B. Imagination will take
you everywhere.”

“There is so much Bullsh..! that one hardly knows where to begin.”

“When governments and societies lose their capacity for critical
thinking the results can be catastrophic however sympathetic
we may be to those who bought into the baloney. “

“We don’t have to be smarter than the rest. We have to
be more disciplined than the rest.”

“The greatest edges an investor can have are a long-term
orientation, and to resist crowd psychology..”

“I often urge investors to avoid one-dimensional thinking.
People always ask me if the president or the FED will harm the
market. I explain that the market is far more complicated than
one variable. But in this case, it really is about one variable.
As soon as there’s clear evidence that we’re winning the war
against this virus then financial markets will respond.”

“Group wisdom emerges whenever information is dispersed among
different minds. To achieve group wisdom, you need
wise individuals. But you also need diverse individuals
otherwise they will share the same blind spots.”

“Fear is a reaction. Courage is a decision.”

Capitalism has proved as flexible as it was supposed to be.
Governments have not been all-wise or far-seeing. Life is a
struggle for many and a puzzle for most. What is happening
in our mature societies is much more fundamental, confusing
and distressing than I had expected.”

“If everyone else jumps into Bo’ness docks it doesn’t mean
that you have to.”
“When you find yourself in a hole the best thing to do is
to stop digging.”
“Always remember, human nature is your greatest enemy near
market lows. At your absolute climax of fear, you must do
the exact opposite of what you want to do.”

“If you take radical measures to lock down a population, confine
them to their homes, shut down the economy and prohibit almost
all activity, viruses will find it difficult to spread. So, sure it could be
effective. In the same way that burning your house down to get rid
of ants is effective.”

“Worrying is like rocking in a rocking chair. It gets you nowhere.”

“When smart people from a singular background are placed in a
decision-making group, they are liable to become collectively blind.”
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REPUTATION • REPUTATION • REPUTATION

“During Elections it is said what matters is
The Economy, The Economy, The Economy.
In the Property business, what matters is
Location, Location, Location.
In choosing an independent financial advisor
what matters? The answer is Reputation,
Reputation, Reputation. That is why I chose
Alan steel Asset Management in 1993. And I
chose well. Those who advise must command
respect. I have found real skill, integrity, and
well-researched ideas. The company cares for
its staff and the wider community. I have
found friendship and fun at Nobel House.
Thank you for all the years of sound advice”
Sir Charles Fraser,
Former Chairman of Adam and Co. Bank, East Lothian

Alan Steel Asset Management is Authorised and regulated
by the Financial Conduct Authority. The Financial Conduct
Authority does not regulate tax advice.
Registered in Scotland No 58014
VAT Registration NO 446 5937 14
Nobel House, Linlithgow, EH49 7HU
Telephone 01506 842365

